
How Profitable is Your Lead Magnet? Rate 
Your Opt-in's Effectiveness 
Discover the True Value of Your Email List Building 

Strategy 

Welcome to our interactive quiz designed to help you assess the profitability and 

effectiveness of your current lead magnets. In today's digital landscape, building a 

strong email list is crucial for online business growth and brand creation. But how do 

you know if your lead generation strategies are truly effective? 

This quiz will guide you through a series of questions about your opt-in offers, 

conversion rates, and follow-up strategies. By the end, you'll receive personalized 

insights and recommendations to improve your lead magnet's performance and boost 

your digital brand's success. 

Let's dive in and see how your lead magnet measures up! 

Question 1: 

What type of lead magnet are you currently using? 

●​  a) eBook or whitepaper 

●​  b) Video course or webinar 

●​  c) Free tool or resource 

●​  d) Checklist or template 

●​  e) I don't have a lead magnet yet 



Question 2: 

How closely does your lead magnet align with your target audience's needs? 

●​  a) Perfectly aligned - it solves a specific problem 

●​  b) Somewhat aligned - it's relevant but could be more targeted 

●​  c) Not very aligned - it's general information 

●​  d) I'm not sure 

Question 3: 

What is your current opt-in conversion rate? 

●​  a) Less than 1% 

●​  b) 1-3% 

●​  c) 3-5% 

●​  d) 5-10% 

●​  e) More than 10% 

●​  f) I don't track this 

Question 4: 

How often do you update or refresh your lead magnet? 

●​  a) Monthly 

●​  b) Quarterly 

●​  c) Annually 

●​  d) I haven't updated it since creation 



Question 5: 

How many steps does your opt-in process have? 

●​  a) One-step (email only) 

●​  b) Two-step (email + one other field) 

●​  c) Multi-step (email + multiple fields) 

Question 6: 

Do you have a follow-up email sequence after someone opts in? 

●​  a) Yes, an automated sequence 

●​  b) Yes, but manually sent 

●​  c) No, just a single welcome email 

●​  d) No follow-up at all 

Question 7: 

How do you promote your lead magnet? 

●​  a) Website pop-ups and landing pages 

●​  b) Social media and content marketing 

●​  c) Paid advertising 

●​  d) All of the above 

●​  e) I don't actively promote it 

Question 8: 

What percentage of your email list engages (opens/clicks) with your content regularly? 



●​  a) Less than 10% 

●​  b) 10-20% 

●​  c) 20-30% 

●​  d) More than 30% 

●​  e) I don't track this 

Question 9: 

Do you segment your email list based on lead magnet opt-ins? 

●​  a) Yes, with tailored content for each segment 

●​  b) Yes, but I send the same content to all 

●​  c) No, I have one general list 

●​  d) I'm not sure what segmentation means 

Question 10: 

How often do leads from your opt-in list convert into paying customers? 

●​  a) Frequently (more than 10%) 

●​  b) Sometimes (5-10%) 

●​  c) Rarely (less than 5%) 

●​  d) I don't track this 

Question 11: 

Do you A/B test different elements of your lead magnet and opt-in process? 

●​  a) Yes, regularly 



●​  b) Sometimes 

●​  c) No, but I plan to 

●​  d) No, I haven't considered it 

Question 12: 

How much time do you invest in creating and maintaining your lead magnet strategy? 

●​  a) Several hours per week 

●​  b) A few hours per month 

●​  c) Only when setting up a new lead magnet 

●​  d) I don't actively manage it 

Submit Quiz 

Ready to Take Your Lead Generation to the Next Level? 

Join Joey Matterhorn's comprehensive lead generation course and learn how to create 

irresistible lead magnets that convert! Unlock the secrets to building a profitable email 

list and growing your online business. 

Enroll in Joey Matterhorn Now! 

 

https://joeymatterhorn.com/toolbelt/
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